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▪ 1300 new connections
▪ +/- 600 opt-ins
▪ New customers up to 5 years later
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6,5 years as financial advisor

I’ve helped over a 1000 people 

improve their LinkedIn profile and 

strategy.

4,5 years as partner manager
3 years as marketing intelligence consultant
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We help entrepreneurs and salespeople to improve 
the results out of their marketing and sales.

Which results in more revenue and profit.
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1500+ customers since 2017
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LinkedIn became our most important lead source. We 
help customers to turn it into a lead source themselves. 

With our LinkedIn for Business strategy.   
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LinkedIn a serious leadsource? 

✋
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1.7 mio users daily 
5.7 mio users monthly

Working population 10.9 mio

Why LinkedIn?
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Organic reach is still great on LinkedIn
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Create online and offline attraction by;

✔ Giving
✔ Connecting people
✔ Be valuable
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Free webinar

Free profile video

✔ Giving
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✔ Connecting people
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Increased identified profile visitors

Strong profiles are found

Posting valuable content

Leaving insightfull comments

Connecting with prospects

1 on 1 messages

Discovery calls

The process



Strengthening your 

profiles
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I love your recommendations 
and am following your online 
activities. 

Mark helped me to fill up my 
webinar with 150 participants 
within two weeks time. 12 of 
them became new 
customers.

Recommendations
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Add as many blocks/items as 
possible



Growing your network and 

# of followers
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▪ Start seeing LinkedIn as a 
sales channel

Mindset
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Mindset

2 new contacts in the target 
audience per workday 

makes for 520 new 
contacts in a year 1000 1520
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Profile viewers are a very important lead source 
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Ask people to connect and always add text
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Search for and comment on posts



Reach 5 to 20 times more 

people with your LinkedIn 

posts
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What is the main source of revenue for LinkedIn?
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Are you focussing on your personal or company 
profile? 
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How the algorhythm works
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▪ Comments
▪ Likes
▪ Reposts
▪ Send link 

▪ Save

▪ Not interested
▪ Unfollow

▪ Dwell time

▪ See more

How to decide which posts are good

▪ Copy link

▪ Report post
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Photo 7/10

Video 2/10

Text 1/10

Posts in the feed

Between 60% and 80% of 
posts is less then 24h old
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The best moments to post
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Many company page followers = worth very little
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Share:
0 likes

Original 
content
7146 likes

Sharing = not caring 
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Well-structure
d paragraphs

Bullet points

Be carefull 
with emoji’s

Link in DM or 
on profile

Readability is essential
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▪ Storytelling, cliff-hanger in the 
first three lines
▪ Appeals because of 

recognizability and emotion
▪ The photo is an important part 

of the content

▪ Within one day: 2,480 likes, 
177 comments, and 165,549 
views
▪ After 3 days: grown to 237,254 

views

We people love a good story
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Personal content performs very well
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▪ 100.000+ impressions
▪ +/- 600 new connections
▪ Dozens of discovery calls
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▪ 175.000+ impressions
▪ 730+ opt-ins
▪ Dozens of prospects
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Scan this QR code 

to connect or call 

me

+31 618516035



Q & A
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